

The Listing Agent Approach Letter

Dear _________________,

As a top mortgage professional in the area, I am looking for a few top Listing Agents to service the qualified leads that I generate on a regular basis.

I have been in the mortgage lending business for over X years and currently service in excess of XXXX customers. I realize that to keep my clients for life, I must endeavor to serve their needs beyond my mortgage services. Today, many of them need a real estate professional. That's where you come in.

Karen Jones at The Escrow Company (social proof) asked me to contact you because you are one of the top Listing Agents in the area. It's been my experience that people reach your position because they are always open to new ideas that will keep them on the leading edge. I would like to introduce you to my Pre-Listing Cross-Sell Program. This system is designed to pre-sell you to sellers contemplating using you as their Listing Agent through a sophisticated, value added marketing approach. The end result is increased value to the seller and increased conversion to contracts for you.

I am currently expanding my network and will be adding only 3 Listing Agents to this program. I would like the opportunity to discuss how a reciprocal partnership would benefit you and your clients.

Because I respect and value your time, I will be calling you on Thursday, March 21, 
to arrange an appointment. I look forward to meeting with you to discuss how both of us could specifically utilize this type of professional partnership.

Very truly yours,
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